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Vision of the future

How to increase your refractive business ?

It is important to keep in mind that the impression the patient receives when
first entering the refractive center will set the tone for the rest of the visit.
Therefore, a professional, cordial, competent and understanding attitude on
the part of the office staff will be instrumental in breaking down the barriers.

STAAR Surgical AG Practice Development Program can help YOU!

/ PMM: Practice Marketing Materials

The fastest and easiest way to create awareness in
your center is to educate your patients.

The materials created by STAAR Surgical AG are the
perfecttools to have in your practice.

Visit our PD website for more information and order
online at https://secure.staarag.ch

Login username: ICL and password: STAAR

Dominique Van Herzeele
International Prac
Development Manager:
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For further information By the time the patients leave your office, they should be thoroughly
'gleas_'ef_mnfift el knowledgeable and comfortable with the scheduled ICL vision correction
In";;;‘;g‘;i ala;ln'ﬁ;i‘;egl;; procedure they will undergo. Their initial enthusiam and excitement that
dvanherzeele@staarag.ch prompted the first call of inquiry should be heightened at this point.
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